
 

 

FOR IMMEDIATE RELEASE 
 
NEXTGEN HEALTHCARE ACHIEVES SURESCRIPTS® PLATINUM SOLUTION PROVIDER 
STATUS  
NextGen® EHR is one of only two products – and the only EHR vendor – to receive platinum 
certification status for e-prescribing  
 
Horsham, Pa. – April 2, 2009 – NextGen Healthcare Information Systems, Inc., a wholly owned 

subsidiary of Quality Systems, Inc. (NASDAQ: QSII) and a leading provider of ambulatory 

healthcare and connectivity solutions, today announced its NextGen EHR (Electronic Health 

Record) Version 5.5.27 product has achieved Surescripts® Platinum Solution Provider status. 

NextGen EHR is one of only two products and the only EHR vendor to receive this distinction, 

which recognizes the highest level of commitment to e-prescribing.  

 

Surescripts Gold Solution Provider status is granted to vendors with software products that have 

gone beyond Surescripts baseline product certification to meet benchmarks that demonstrate a 

higher level of commitment to e-prescribing. Platinum Solution Provider status is granted to those 

companies that not only meet these benchmarks, but also take the initiative to become early 

adopters of next-generation network technology. This includes participating in a pilot project aimed 

at developing new approaches to further improve electronic prescribing. 

 

“For physicians making an investment in the safety of their patients, the efficiency of their practice 

and the quality of their own clinical decision making, Platinum and Gold Solution Provider 

certification status helps them know which software vendors are meeting the highest standards for 

e-prescribing,” said JP Little and Rick Ratliff, co-CEOs of Surescripts. “We congratulate NextGen 

Healthcare on achieving advanced certification for their NextGen EHR Version 5.5.27 product in 

2008.” 

 

An ePrescribing & Medications Module is included as part of all NextGen EHR license purchases. 

Through the use of this module, users can automatically check prescriptions against a patient's 

medications and allergies before electronically transmitting them to a pharmacy. This helps 

hospitals and practices prevent incorrect dosing, drug-drug or drug-allergy reactions and other 

potential errors.  

 

“We remain committed to developing the industry standard for e-prescribing and EHR,” said Patrick 

Cline, president of NextGen Healthcare. “We believe our Platinum Solution Provider status coupled 



 

 

with the fact we are the only EHR provider to achieve this distinction, serves as confirmation of our 

commitment and leadership position.”  

 

About NextGen Healthcare  
 

NextGen Healthcare Information Systems, Inc. a wholly owned subsidiary of Quality Systems, Inc. 

(NASDAQ: QSII), provides integrated electronic health record and practice management systems, 

connectivity solutions, and billing services for hospitals and ambulatory practices of all sizes and 

specialties. For more information about NextGen, please visit www.nextgen.com and 

www.qsii.com. 

 
About Surescripts 
Surescripts is the result of a 2008 merger between the country’s two leading health information 

networks: RxHub and SureScripts. Surescripts gives healthcare providers secure electronic access 

to prescription information that can save their patients’ lives, improve efficiency and reduce the cost 

of healthcare for all. Available during emergencies or routine care, the Surescripts network is used 

every day by thousands of physicians, physician assistants, nurse practitioners and other 

prescribers across all 50 states. The Surescripts network connects these prescribers to all of the 

nation’s major chain pharmacies, the nation’s leading payers and independent pharmacies 

nationwide. For more information, go to www.surescripts.com. 
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Brian Parrish, 770-576-2544 
bparrish@dodgecommunications.com  
 
 
This news release may contain forward-looking statements within the meaning of the federal securities laws. Statements regarding 
future events, developments, the Company's future performance, as well as management's expectations, beliefs, intentions, plans, 
estimates or projections relating to the future (including, without limitation, statements concerning revenue and net income), are 
forward-looking statements within the meaning of these laws and involve a number of risks and uncertainties. Management 
believes that these forward-looking statements are reasonable and are based on reasonable assumptions and forecasts, however, 
undue reliance should not be placed on such statements that speak only as of the date hereof. Moreover, these forward-looking 
statements are subject to a number of risks and uncertainties, some of which are outlined below. As a result, actual results may 
vary materially from those anticipated by the forward-looking statements. Among the important factors that could cause actual 
results to differ materially from those indicated by such forward-looking statements are: volume and timing of systems sales and 
installations; length of sales cycles and installation process; the possibility that the products will not achieve market acceptance; 
seasonal patterns of sales and customer buying behavior; the development by competitors of new or superior technologies; the 
timing, cost and success or failure of new product and service introductions, development and product upgrade releases; 
undetected errors or bugs in software; product liability; changing economic, political or regulatory influences in the health-care 
industry; changes in product-pricing policies; availability of third-party products and components; competitive pressures including 
product offerings, pricing and promotional activities; the Company's ability or inability to attract and retain qualified personnel; 
possible regulation of the Company's software by the U.S. Food and Drug Administration; uncertainties concerning threatened, 
pending and new litigation against the Company including related professional services fees; uncertainties concerning the amount 



 

 

and timing of professional fees incurred by the Company generally; changes of accounting estimates and assumptions used to 
prepare the prior periods' financial statements; general economic conditions; and the risk factors detailed from time to time in 
Quality Systems' periodic reports and registration statements filed with the Securities and Exchange Commission. A significant 
portion of the Company's quarterly sales of software product licenses and computer hardware is concluded in the last month of the 
fiscal quarter, generally with a concentration of such revenues earned in the final ten business days of that month. Due to these 
and other factors, the Company's revenues and operating results are very difficult to forecast. A major portion of the Company's 
costs and expenses, such as personnel and facilities, are of a fixed nature and, accordingly, a shortfall or decline in quarterly and/or 
annual revenues typically results in lower profitability or losses. As a result, comparison of the Company's period-to-period financial 
performance is not necessarily meaningful and should not be relied upon as an indicator of future performance. The Company 
undertakes no obligation to publicly update any forward-looking statements, whether as a result of new information, future events 
or otherwise. 

 
 

 
 
 
 
 
 
 
 
 
 


